Briefly explain your method for valuing baseball players.

First, I quantified how winning affects revenue. Second, I determined how important the things that players do on the field contribute to winning-this includes contributions on offense and defense. Once had both, I could value players according to how their individual accomplishments translated into revenue through their contributions to winning. This general approach was developed by economist Gerald Scully in the 1970s.
In the climate of a recession, how can baseball players possibly be worth the salaries they're getting on the free agent market? 
